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Cisco Purchases Meraki for $1.2 Billion
Rumors were generated on Twitter last Sunday afternoon that Cisco was
aquiring Meraki after many people read a post that was placed on Cisco’s
corporate platform blog.

O

nce people began discussing the so-called “rumor,” the post was quickly
removed and led to an error page, although there were still headlines
available in the RSS feeds.
Even after the error page was displayed, there were still a few other blogs that
were buzzing about the purchase. Tom Hollingsworth Networking Nerd Blog
had captured the cached version of Cisco’s post, which was written by Hilton
Romanski, Vice-President of Corporate Development.
“Cisco Purchases Meraki” Continued on Page 3

Some Businesses Fail to Grasp IT Risks

T

here are many security risks when you put
information into cyberspace and also when you
collect information on a system which is accessible to the
internet. Many of these risks go unnoticed by businesses,
and this makes their client information accessible to
people who may use the information to the detriment of

the clients. This is a big problem as demonstrated when
there were cyber attacks on the gas pipeline, and it has
been proven that energy and utility companies have
holes in their cyber security. So, how can businesses grasp
the IT risks and solve the problem?
The financial sector has mastered the art of cyber
security and they go to great measures to make
sure your financial information is protected. They
can assist other businesses to have the same
cyber security and make sure their clients will
be protected. There is a vulnerability to many
companies in the IT department, and when
the top management recognize this and do
something about it then the cyber security will
be better.
“IT Risks” Continued on Page 3
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Meraki Lunch ‘N Learn Demo

Join Stratosphere Networks and Meraki – One attendee will win a free AP!

Meraki, a recognized leader in
Cloud Networking

layer 3-7 firewall policies, application QoS, network access
control (NAC), and more. Meraki networks scale seamlessly:
add capacity by simply deploying more APs, without concern
for controller bottlenecks or choke points.

Join us for lunch and an introduction to Meraki and our cloud
managed networking products, including wireless access
points, security appliances, and switches. You’ll learn how cloud
networking offers greater reliability, easier management, and
a lower TCO - and we’ll show you a live demo of the exciting
features in the Meraki dashboard.

Real-Time Cloud Management

Datacenter Architecture

BYOD



Meraki’s datacenter architecture, the result of over six years of
continued research and development, enables rich features at
scale and provides high availability and security for networks
of any size.

Distributed Packet Processing

Meraki executes packet processing at the edge. Each wireless
access point features a high performance CPU that enforces

Meraki’s patented real time communication protocols enable
administrators to manage networks from the cloud, without
sacrificing control and responsiveness. Meraki developed
a purpose-built protocol that delivers rich bidirectional
information securely, with minimal bandwidth overhead.
Meraki is the first and only solution that provides device
based security policies, built-in NAC, and built-in mobile
device management. Meraki includes everything you need
for a secure, reliable, headache-free BYOD network — 100%
integrated, without added cost or complexity.

And more!

Date: Thursday, Jan. 24, 2013
Time: 12 to 2 p.m. CST
Location: Gibsons Bar & Steakhouse
*Complimentary lunch, valet and coat check

Click to Register Now!
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Cisco Purchases Meraki for $1.2 Billion
After several inquiries from CRN, Rob Soderbery, Senior Vice-President

While they do intend to forge ahead with Meraki, there are not any

and General Manager of Enterprise Networking Group, confirmed the

plans to leave Cisco, IOS-based products.

rumorsby saying that Cisco was indeed purchasing the networking
start-up Meraki on late Sunday afternoon. They will aquire it for the

Soderbery said, “This provides us a new way to to serve our customers

price of $1.2 billion cash.

in the midmarket. We felt the Meraki platform provided a simple,
secure networking solution for these customers -- ideal for the SMB,
and complementary to the feature-rich Cisco enterprise networking
solutions. This is not just a single product, or technology, or talent
acquisition. These guys have built a highly scalable, multitenant cloud
service. This is a full, cloud-managed networking offer and we’re
embracing Meraki’s entire strategy.”
The “hook” of Meraki is that its customers will use the same hosted
management software set up that is controlled by a dashboard that
is accessible through the Internet. Currently the company has about
1,000 global partners and sells 98 percent through solution providers.

The goal is to use the management platform to go after SMB and other
customers who are needing a cloud-based solution to networking.

Some Businesses Fail to Grasp IT Risks
If the issues with cyber security continues then there may have to be
standards set to protect clients and businesses. The security has to start at
the top and it is imperative that the people who are in charge understand
the risks and are willing to make the changes and put procedures in place to
make sure cyber attacks do not happen within their company.
One way in which things can improve and companies can be more secure is
to have security features for their systems and to have people on board who
are trained to make sure the employees and management use the system
correctly. If the system is not used correctly then it can do more harm than
good.
There are many dangers in cyber security that management in major
businesses are not aware of and they need to take this seriously. Taking
measures to protect yourself in the IT department can save you money in the
future. If your system is broken into then they can take valuable information,
and it can cost you more than you are willing to pay. Companies need to
grasp the importance of IT risks in their business.
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Proven Experience: Automobile Dealership Case Study

IT Support Coverage Plan:
Comprehensive onsite and remote support with 24x7x365 proactive monitoring

Company Background:
With several sites all over Chicago, this car dealership offers everything from used luxury cars to new electric sports cars to
large SUVs. A prominent automotive group in the Chicagoland area, they provide luxury automobile brands. This company
relies heavily on high-level communication between its many locations to provide their customers with best-in-class service
and labor. As one of the largest Chicago car dealerships, this company provides reliable, top quality service.

Business Challenge:
This car dealership had an IT provider that assigned one person to handle all of the IT support for the many locations. Their
technology was outdated and they also expected slow resolution and response times from their provider. With only one
person responsible for managing the company’s IT infrastructure needs, project-related or day-to-day maintenance for all of
the dealership’s locations, critical issues were often left unresolved. Sites lost connectivity for hours, IP phones malfunctioned
at different sites, adding to the increasing list of IT maintenance needs within this organization. A single server outage can
significantly impair the communication network which this company heavily relies on to coordinate with clients and other
offices.

Stratosphere Networks Solution:
Since Stratosphere Networks began working with the automobile dealership, its entire network of reliable devices has been
restructured, ensuring the best possible operation. All was done with minimal service interruptions as the Stratosphere staff
worked on the weekends and afterhours to complete the changes, documenting their network and providing peace of mind
to a previously overcomplicated, inefficient structure.
This company’s server went down the night before Memorial Day- one of the busiest days for a car dealership- making it
virtually impossible to access vital information and process orders. Our team worked through the night to make sure the
company’s server was back up and running before the next workday – where the company sold more than 30 vehicles, making
more than $1 million in revenue.
On another occasion, Stratosphere’s “loaner program” came to the rescue when the dealership was experiences issues caused
by low bandwidth. While Stratosphere was repairing and improving the company’s equipment, their employees were able to
make use of a temporary internet connection which left their productivity intact.
Additionally, the car dealership was able to leverage Stratosphere’s team of field technicians during a simultaneous service
cutover at each of its locations. This allowed for less downtime as Stratosphere’s team of experts was ready to assist- keeping
this company’s staff focused on selling vehicles rather than worry about their technology infrastructure.
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